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Ah… the Fund Raiser…the boon and ban of any organization.

Warren Avery, Linda Spevacek’s husband and one of the two founders of CALL912, had a long association with the Canyon Hills Soccer Association in Anaheim Hills, CA spanning almost 20 years.  Positions ranged from assistant coach, to coach to Board of Directors, and ending his ‘tour of duty’ as President for two years.  Along the way one of the stops was ‘Director of Ways and Means’, fancy name for fund raising.

Here are Warren’s thoughts on CALL912
 as a Fund Raiser:

We tried everything – pancake breakfasts (it rained), candy sales (temp went to 100+ the weekend the candy showed up to be stored in my garage), you name it, we tried it.  Every year we had to decide what to sell…candy, wrapping paper, Christmas gifts, and the old standby - the pancake breakfast.  With the product decided, we had to get ‘team moms’ for every team.  Once the team moms were in place and the product was ordered (care to guess how many palettes of candy bars it takes for 2,000 players?), we had to have a central distribution point with the name of the teams, the list of the players, and write down the number of cases handed out.  The team moms then had to write down how many cases were given to each player and then correlate the cases and the money.

At the end, we had to set up a receiving area, collect the unsold product, count/audit the money for each team and the league.  Then we had to decide how much of the product could be returned.  In the case of the candy bars with peanuts, we had to open every box, and shake each bar.  If it rattled, that meant it could not be returned for credit…the board ate lots of candy bars at the monthly meetings!

The following year we started all over.  Every year, and if someone left the soccer organization for whatever reason we lost that warm body as a person selling the product.

At CALL912
 we thought about the issues facing any organization and decided that what was needed was a fundraiser that provided annuity income every year, even if the participants were no longer associated with the organization.

To that end CALL912
 as a fundraiser pays a ‘commission’ on every membership (Primary and Family) for as long as the membership is renewed.  Think about this…every year you have a renewal of the CALL912
 Emergency Notification Service, your organization receives a check…. for as long as that membership is active, regardless of whether they are still active in your organization or not.

Another benefit to CALL912 as a fundraiser is that you can offer the memberships to anyone in the US or Canada.  Imagine trying to sell a candy bar to Uncle Bob, 1,000 miles away.  With CALL912
 Uncle Bob can support the team every year at no extra cost to him beyond his regular membership and receive a valuable service.   What about new families to the area, they may not know their neighbors, but they surely have friends and family somewhere that can support the efforts.

The other issue CALL912 needed was a method to determine who is selling the memberships.  We made this a priority so that the Director of the fundraiser and individual coordinators can motivate everyone to pull their supporting the fund raiser.

We have designed the reporting system through a secure user name and password.  With this access Director of Fund Raising can monitor all aspects of the organization effort (Organization as a whole, individual units and individual members).  We also make possible the individual units (i.e. teams or groups) within an organization to have visibility to each team member as to their sales.  

CALL912 will require a designated contact/phone and email for the organization, a contact/phone and email for person responsible for each group/team and a list of the participants on each group and team.  This team and participants information is provided to CALL912 in a tab delimited .txt file.  (Sorry for the technical talk but necessary.)  It is important for the organization to alert CALL912 of changes in the leadership so proper funding credit may be given.

CALL912 does not send checks to individuals on behalf of an organization; the checks are made out to the organization.

CALL912 Fundraising…Why?  Annuity returns every year, complete visibility on who has signed up and complete visibility to determining who is supporting the fundraiser.

The organization receives 14% of the annual fee, the local sales representative receives 4% of the annual fee and the area manager receives 2% of the annual fee.  In case of multiyear contracts the commission is paid on the renewal date.  

There is no sign up fee for organizations, contact your local sales agent or sales@call912.com to set up your account.  If you would like to represent CALL912 to School (Choirs, Bands, Pep Squads, Drama, etc.) Community Organizations (Kiwanis, Rotary, Little League, Football, Soccer, Hockey, Basketball, etc.) or to companies as a benefit to their employees please contact me, Warren Avery, at sales@call912.com.

While we sincerely wish that no member ever needs our service, as the old saying goes:  “Better to have it and not need it than to need it and not have it.”

Take control of your life -

When your life is out of your control.
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